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[bookmark: ShortDateNow]May 9, 2026

[bookmark: MonthYear]Lawrence Board of REALTORS® Releases Home Sales Figures for April 2026

[bookmark: TextPlace]Homes sales in the City of Lawrence fell by 1.0% in April compared to the prior year. Sales in April 2026 totaled 99 units, down from 100 in 2025. 

Among existing homes, 90 units sold in April, a decrease of 7.2% from 97 units that sold in 2025. The average sale price of existing homes was $376,667. This represents an increase of 5.9% from the April 2025 average price of $355,575. 

For new construction, 3 sales occurred in April, up from 1 units the prior year, an increase of 200.0%. The average sale price of new homes in April was $403,133, up 30.1% from the same period last year. 

A total of 114 contracts for sale were written in April 2026, down from 126 in April 2025. This is a decrease of 9.5%. Contracts written during the month reflect, in part, sales that will close in the near future. 

The inventory of active listings in the City of Lawrence stood at 148 units at the end of April, which is down from 149 homes that were on the market at the end of April last year. At the current rate of sales, this figure represents 1.8 months' supply of homes on the market.

“With buyer demand remaining strong and homes continuing to sell quickly, this is an excellent time for homeowners who have been considering selling to enter the market,” said Erin Maigaard, 2026 President of the Lawrence Board of REALTORS®. “Limited inventory continues to create opportunities for sellers to stand out and attract serious buyers, particularly when homes are priced and marketed effectively.” Maigaard added, “Selling a home involves far more than simply putting a sign in the yard, and today’s market requires careful guidance on pricing, negotiations, contracts, inspections, and financing. A REALTOR® will help sellers navigate every step of the process while using professional tools and market expertise to position their home for the best outcome. And in a fast-moving market like this, the MLS remains one of the most effective tools for connecting sellers with qualified buyers and achieving strong results.”

[bookmark: Contact]For questions and/or comments, please contact LBOR President Erin Maigaard at 785-764-5496 or EMaigaard@askMcGrew.com.

Complete statistical summaries for Lawrence and Douglas County are available at http://www.lawrencerealtor.com/market-statistics/.   
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